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MRC Global
We Make Energy Flow




MRC Global

Forward Looking Statements and Non -GAAP Disclaimer
This presentation contains forward-looking statements within the meaning of Section 27A of the Securities Act and Section 21E of the Exchange Act.
Words such as dAwill, 0 Aexpect, d Aexpectedd, Al ooking f avardvleokimg&tatemergsu i d a n
Statementsabout t he companyds busithmeengpactof changes inall priceg and tcustomertspeadingitsy ndustry, t he
future profitability, the c¢ompany adjusteg grosd @dfitctax rate ncapital experditutesasd cash fioyv,uhe t e d EB

companybs expectations regardiing tthe @ampamowihs ofarniteusemar kgtreowamd t he
strategies, objectives, prospects and assumptions are not guarantees of future performance. These statements are based on manageme nt 6 s exp e
that involve a number of business risks and uncertainties, any of which could cause actual results to differ materially from those expressed in or implied by
the forward-looking statements. These statements involve known and unknown risks, uncertainties and other factors, most of which are difficult to predict
and many of which are beyond our control, including the fahrestiteand descr i
performance to be materially different from any future results or performance expressed or implied by these forward-looking statements.

Fora di scussion of key risk factors, please see the ri sk theaSh Qbdrss wdeibssciltoe
www.secgovand on t he ¢ ompvavnyayisbal.eombGui fiings,and other important information are also available on the Investor Relations
page of our website at www.mrcglobal.com.

Unduer el i ance should not be pl-bakieagstatements. Although dormprad-lnokidgstaténemntsveflecdthe company 6 s go o d
beliefs, reliance should not be placed on forward-looking statements because they involve known and unknown risks, uncertainties and other factors,
which may cause the companyés actual results, perfor manctedfuiureresultdfyi ev e me
performance or achievements or future events expressed or implied by such forward-looking statements. The company undertakes no obligation to

publicly update or revise any forward-looking statement, whether as a result of new information, future events, changed circumstances or otherwise,

except to the extent required by law.


http://www.mrcglobal.com/

MRC Global

Global Leader in PVF Distribution

Critical Role in Global Supply Chains of Leading Energy Companies
A Create value for customers and suppliers
A Closely integrated into customer supply chains
A Volume purchasing savings and capital efficiencies for customer

Differentiated Global Capabilities
A Unparalleled footprint, with approximately 350 locations in 22 countries

A Enhanced capabilities to evaluate suppliers, source material and provide
outstanding customer service

A Serve broad PVF needs making it convenient and efficient for customers

Attractive and Diversified Business Mix
A Focus on maintenance, repair and operations (MRO) contracts
A Balanced portfolio across upstream, midstream and downstream sectors
A Growing international and project business




4 ‘ Evercore ISI - 2nd Annual Oilfield Tour & Growth Company 1x1 Forum MRC Global

Diversified by Geography, Industry Sector and Product Line
(excluding OCTG)

Revenue by Geography Revenue by Product Line
Asia/ Lower Higher
Europe / Canada ) Margin Margin
Middle 8% United OStates Products Line Pine Products
East 77% 20% P 80%

20%

15% Valves

36%

General
Oilfield
Products
- 22%

Eastern

Fittings &
28%

Flanges
22%

Revenue by Industry Sector

Other/ Downstream
Midstream Gas Utility Industrial 31%
35% 16% 16%

Chemicals

Transmission & Refining
19% 15%

Production Infrastructure,
Materials & Supplies
34%
Upstream
34%

Note: Percentage of sales for the year ended December 31, 2015, excluding OCTG revenue. The OCTG business was sold February 2016.



MRC Global is a Critical Partner to Its Customers and Suppliers

Supplier Value
Proposition

A Manufacturing and
scale efficiencies

A Leverage MRC
Gl o b fadtpdns
A Access to 19,000+
customers

A Lead suppliers
through the quality
process

Tenaris US Steel Balon Cameron Flowserve
Stupp TMK - Dura -Bond Kitz Neway Velan
Soipetaton IPSCO Coating Inc.
AlV Emerson Bonney
Forge
Fittings, Flanges and Other
Dresser Inc. AlEdsating ST .Ph'”'ps Galperti  Inc. WL Plastics
Co. Chemical
Chevron Flint Hils  LyondellBasell Marathon
‘ Petroleum
< Philips 66 Occidental ~ Cnevron Phillips
Chemical
Ex¢onMobil Citgo Axiall Valero SABIC
Upstream
California
Resﬁl(frtes Atmos Mi ds?r((:eZm Aera Apache Anadarko Resources
Corporation
- Colombia Energy Transfer ;
Dominion i e Continental
Pipeline Group Company ConocoPhillips CNRL Resources
PG&E Philips 66 Piedmont Hess Husky Energy Marathon Oil
Natural Gas
MarkWest NiSource Williams Gccldental Stetol

MRC Global

Customer Value
Proposition

A Outsource non-core
supply chain and logistics
functions

A Reduce supply chain
complexity

A Savings from volume
purchasing and global
sourcing

A Product availability, with

accesstoMRC G| oba
broad inventory

A Approve new suppliers
through rigorous quality
program

A Source globally from 45+
countries



MRC Global

Global Platform for Continued M&A Growth

Use of Cash Flow (2010 62015?)

Other
1%

North American Consolidation

A Merger of McJunkin and Red Man created the largest

PVF distributor to energy companies in the world

A Completed North American platform through seven
bolt-on acquisitions and organic growth

Global Acquisitions

A Acquired Transmark in 2009 as a platform for
international expansion

A Several subsequent acquisitions, which added new
markets and products

Net
Financing

36%

A Acquired Stream in 2014, which added a Date ___Company Acquired Region Revenue ($M)*

differentiated offshore production facility capability and Oct08 LaBarge us. $233

. . . Oct-09  Transmark Europe and Asia 346
provides expertise to grow in offshore markets

May-10 South Texas Supply Eagle Ford 9

Aug-10 Dresser QOil Tools Supply Bakken 13

Jun-11  Stainless Pipe and Fittings Australia / SE Asia 91

Differentiated position Jul-11  Valve Systems and Controls U.S. Gulf of Mexico 13

Mar-12  OneSteel Piping Systems Australia 174

A Global service capability enables close integration Jun-12  Chaparral Supply Mississippian Lime 71

with customers and organic growth opportunity Dec-12 Production Specialty Services Permian / Eagle Ford 127

Jul-13  Flow Control Products Permian / Eagle Ford 28

A Diversified across the energy infrastructure complex, Dec-13 Flangefitt Stainless United Kingdom 24

serving upstream, midstream and downstream Jan-14 Stream Norway 271

customers May-14 MSD Engineering Singapore & SE Asia 26

Jun-14  HypTeck Norway 38

I $ 1.46+ Blllion I

1. Investing and Financing cash flows from 2010 to 2015. Net Financing equals the total issuance less repayment of debt and equity.

2. Reflects reported revenues for the year of acquisition or 2013 for Stream, MSD and HypTeck.



| MRC Global

Global Footprint - Strong Leadership Position Across
Key North American Basins

Nisku, AB
¥ 4

By the Numbers As of 12/31/2015

Branches

Cheyenne, WY Employees

Odessa, TX

Bakersfield, CA

# Branch Locations
ﬂ Corporate Headquarters

‘ Regional Distribution Centers

& valve Automation Centers
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Global Footprint - Strategically Located in Key
International Energy Markets

Dubai, UAE

Stavanger, NO\

Singapore

By the Numbers As of 12/31/2015

*  Branches 54

Bradford, UK @ RDCs !
® VACs 16

Countries 20

Rotterdam, NL Employees ~1200

Perth, WA



