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Non-GAAP Disclaimer
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This presentation contains forward-looking statements within the meaning of Section27A of the Securities Act 

and Section21E of the Exchange Act. Words such as ñwill,ò ñexpect,ò ñexpected,ò ñlooking forward,ò ñguidance,ò 

ñResults in mid-cycle Adjusted EBITDAò and similar expressions are intended to identify forward-looking 

statements. Statements about the companyôs business, including its strategy, its industry, the companyôs future 

profitability, the companyôs guidance on its sales, Adjusted EBITDA, gross profit, gross profit percentage, 

Adjusted Gross Profit, Adjusted Gross Profit percentage, tax rate, capital expenditures and cash from 

operations, growth in the companyôs various markets and the companyôs expectations, beliefs, plans, strategies, 

objectives, prospects and assumptions are not guarantees of future performance. These statements are based 

on managementôs expectations that involve a number of business risks and uncertainties, any of which could 

cause actual results to differ materially from those expressed in or implied by the forward-looking statements. 

These statements involve known and unknown risks, uncertainties and other factors, most of which are difficult 

to predict and many of which are beyond our control, including the factors described in the companyôs SEC 

filings that may cause our actual results and performance to be materially different from any future results or 

performance expressed or implied by these forward-looking statements.

For a discussion of key risk factors, please see the risk factors disclosed in the companyôs SEC filings, which 

are available on the SECôs website at www.sec.govand on the companyôs website, www.mrcglobal.com. Our 

filings and other important information are also available on the 

Investor Relations page of our website at www.mrcglobal.com.

Undue reliance should not be placed on the companyôs forward-looking statements. Although 

forward-looking statements reflect the companyôs good faith beliefs, reliance should not be 

placed on forward-looking statements because they involve known and unknown risks, 

uncertainties and other factors, which may cause the companyôs actual results, performance or 

achievements or future events to differ materially from anticipated future results, performance or 

achievements or future events expressed or implied by such forward-looking statements. The 

company undertakes no obligation to publicly update or revise any forward-looking statement, 

whether as a result of new information, future events, changed circumstances or otherwise, 

except to the extent required by law. 

Statement Regarding Use of Non-GAAP 

Measures:

The Non-GAAP financial measures contained 

in this presentation (Adjusted EBITDA and 

Adjusted Gross Profit) are not measures of 

financial performance calculated in accordance 

with U.S. Generally Accepted Accounting 

Principles (GAAP) and should not be 

considered as alternatives to net income or 

gross profit.  They should be viewed in addition 

to, and not as a substitute for, analysis of our 

results reported in accordance with GAAP.  

Management believes that these non-GAAP 

financial measures provide investors a view to 

measures similar to those used in evaluating 

our compliance with certain financial covenants 

under our credit facilities and provide 

meaningful comparisons between current and 

prior year period results.  They are also used as 

a metric to determine certain components of 

performance-based compensation. They are 

not necessarily indicative of future results of 

operations that may be obtained by the 

Company.

http://www.mrcglobal.com/
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Projects

28%

Global Leader in PVF Distribution

Note: For the twelve months ended June 30, 2018

Largest pipe, valves and fittings (PVF) distributor ðTTM Sales of $4.0B

Key Role in Global Supply Chains of Energy Companies

ÅCreate value for both customers and suppliers

ÅClosely integrated into customer supply chains

ÅVolume purchasing savings and capital efficiencies for customer

Differentiated Global Capabilities

ÅFootprint with ~300 service locations in 22 countries

ÅPremier quality program, material sourcing & customer service

ÅServe broad PVF needs making it convenient and efficient for customers

Diversified Business Mix

ÅBalanced portfolio across upstream, midstream & downstream sectors

ÅProduct mix focused on higher margin offerings

ÅStrategic focus on maintenance, repair and operations (MRO) contracts

ÅGrowing integrated supply & project business

ÅServe 200+ fabrication customers with ~$350M in annual revenue

Downstream 28%

Midstream 43%

Upstream 29%
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Diversified by Region, Industry Sector and Product Line -

Well Positioned Through Cycle

Revenue by Geography

East / Gulf Coast
48%

West
32%

Canada
8%

International
12%

Gas Utility
21%

Transmission & 
Gathering

22%Production 
Infrastructure & 

Supplies
29%

Chemicals & 
Refining

19%

Industrial
9%

United 

States 

80%

Downstream

28%

Note: Percentage of sales are for the twelve months ended June 30, 2018. 

Industrial includes metals & mining, fabrication, pulp & paper, power generation and general industrial.

Midstream

43%

Upstream

29%

Valves, Automation, 
Measurement & 
Instrumentation

36%

Carbon Pipe, Fittings 
& Flanges

35%

Gas Products
13%

General Oilfield 
Products

11%

Stainless Steel Alloy Pipe 
& Fittings

5%

Revenue by Product Line

Revenue by Industry Sector
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Upstream ðProviding Completion 

Infrastructure to E&P Operators

ÅProvide well hook-ups via on-site product trailers, above-ground 

infrastructure PVF products for flow lines & tank batteries 

ÅServe exploration & production (E&P) operators including Shell, 

Chevron, Anadarko, California Resources Corporation and 

Canadian Natural Resources

ÅPrimary drivers are customersô capital budgets for well 

completions & production tank battery upgrades and expansions

ÅWalk-in counter sales at strategically located branches in active 

oil & gas production areas

ÅLocated in all major basins - revenue follows basin market 

activity levels

ÅPermian basin is our largest upstream position 

representing 6% of total first half 2018 revenue and with 

growth of > 65% in the first half of 2018 over the first half 

of 2017



6Susquehanna 2018 Energy Conference

Serving Midstream Customers

Gas Utilities

Transmission & Gathering

Å Provide PVF to midstream gathering customers

Å Provide PVF bulks & shorts and logistical services 

to long-haul transmission customers

Å Benefit from recent pipeline approvals & 

modernization projects replacing older pipelines

Å Customers include TransCanada, DCP 

Midstream, Energy Transfer, Williams Partners, 

Equitable, Enable Midstream Partners

Å Provide PVF & integrated supply services 

Å Business drivers:

o integrity projects & pipeline enhancement projects

o independent of commodity prices

o residential & commercial, new & upgrade installations

Å Relatively stable, steady growth

Å Contracts or sales with 8 of the 10 largest gas 

utilities in the U.S. (e.g. PG&E, NiSource, Atmos, 

Duke, Southern Company Gas)
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Serving Downstream Customers

Refining

Chemical & Industrial

Å Recurring MRO revenue from planned & 

unplanned maintenance

Å Provide on-location ñzone storeò inventory

Å Contracts or sales with 8 of the 10 largest 

refiners in the U.S. (e.g. Shell, Chevron, 

Marathon Petroleum Company, Valero, Phillips 

66, ExxonMobil)

Å Low gas prices provide stable, advantaged 

feedstock for plastics

Å Positioned to benefit from planned U.S. 

petrochemical projects
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MRC Global is a Critical Link Between Its Customers & Suppliers
Energy Carbon Steel Tubulars Valves

Supplier Value Proposition

V Manufacturing and scale efficiencies

V Leverage MRC Globalôs footprint

V Access to 16,000+ customers

V Lead suppliers through the quality 

process

Customer Value Proposition

V Outsource non-core supply chain and 

logistics functions

V Reduce supply chain complexity 

V Savings from volume purchasing and global 

sourcing, 40+ countries

V Product availability - access to 

MRCGlobalôsbroad inventory with 

approx.12,000 suppliers

V Approve new suppliers through rigorous 

quality program

Fittings, Flanges and Other

IOCs Downstream

Midstream Upstream
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Global Footprint ðStrategically Located in Key Geographies to 

Deliver Solutions to Customers 

North America
As of

6/30/2018

Branches 123

RDCs 10

VECs 14

Employees ~2,735

International
As of

6/30/2018

Branches 51

RDCs 6

VECs 12

Countries 20

Employees ~820

InternationalNorth America

ME / Caspian

Asia Pacific

Dubai, UAE

Singapore

Perth, WA

NORDIC

EUROPE

Stavanger, NO

Bradford, UK

Rotterdam, NL

MRC Global
As of

6/30/2018

Branches 174

RDCs 16

VECs 26

Countries 22

Employees ~3,555

Nisku, AB

Cheyenne, WY

Odessa, TX

Bakersfield, CA

San Antonio, TX

Munster, IN

Nitro, WV

Tulsa, OK

Pittsburgh, PA

Houston, TX


